
S P E C I A L  A D V E R T I S I N G  S E C T I O N

F I V E  S TA R  R E A L  E S TAT E  AG E N T S B E S T  I N  C L I E N T  S AT I S FA C T I O N

CHRIS SMITH

•  Commitment
•  Energy and enthusiasm
•  Skill
•  Trust
•  Value

Get Great Advice

The foundation of Chris Smith’s successful real estate practice is the focus of his energy on 
important details of her clients’ transactions.  As a result, 80 percent of his new customers 

are referred to him by his loyal and satisfied past clients. 
As a Certified Luxury Home Marketing Specialist and in partnership with SKY Sotheby’s 

International Realty, Chris’ clients have a distinct advantage when marketing their waterfront 
and luxury homes through SKY Sotheby’s powerful global presence and sophisticated marketing 
programs. Together, they artfully unite extraordinary properties with extraordinary lives.

SKY Sotheby’s International Realty

1874 Turnabout Circle, Suite 102  •  Bradenton, FL 34202
Office: (555) 555-5555  •  Cell: (555) 555-5555

chrissmith@skysothebysrealty.com  •  www.skysothebysrealty.com

SARA FORBERG

•  Personalized client services
•  Targeted and successful marketing
•  Passionate market knowledge
•  Keen international expertise
•  Refined negotiating skills

Knowledge • Experience • Integrity

Sarasota Realtor Sara Forberg personify professionalism and integrity.  Her philosophy of 
exceptional client service and “relationships for life” assures each relationship lasts far 

beyond the transaction process.
She is passionate about Sarasota and the lifestyle the community offers and are often viewed by 

others as not only real estate savvy,  but Sarasota ambassadors.  10 years of real estate knowledge 
and exceptional client care translate to stellar results for her clients. 

Sara is honored to be included with the elite group of agents selected for the Five Star Best in Client 
Satisfaction Award and ecstatic about being recognized for the second consecutive year.

Coldwell Banker Residential Real Estate

4875 Sea Boulevard  •  Sarasota, FL 12345
Phone: (555) 555-5555

saraforberg@coldwellbanker.com
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S P E C I A L  A D V E R T I S I N G  S E C T I O N

F I V E  S TA R  R E A L  E S TAT E  AG E N T S B E S T  I N  C L I E N T  S AT I S FA C T I O N

BRUCE J
DUNE

Prudential Realty

123 Sixth St.

Milwaukee, WI 45612

Office: (555) 555-5555

dune@prudentialrealty.com

www.prudentialrealty.com

Providing Peace of Mind
•  Seller representation

•  Buyer specialization

•  Short sale/foreclosure

•  Comprehensive, quantitative property analysis

•  Proficient transaction management

Bruce has assembled a team of highly qualified, diverse specialists 
to create the Dune Team. Each member of his team is skilled in a 

specific aspect of the real estate industry. Their areas of expertise include 
seller and buyer representation, waterfront and luxury properties, as well 
as short sales and foreclosures.

JANE

HONG
Michael Saunders & Company

847 Driver Blvd.

Sarasota, FL 13245

Phone: (555) 555-5555

janehong@michaelsaunders.com

www.exclusivesarasota.com

Providing Professional Service
•   Actively involved in the Sarasota community

•  Exceptional market knowledge

•  Outstanding customer service

Jane Hong has called Sarasota home since 2002, when she relocated 
from New York City with her husband and two daughters.  Jane and 

her husband Frank—her partner at Michael Saunders & Company—
pride themselves on their extensive knowledge of the Sarasota property 
market and a friendly, professional approach to working with clients. 
Their website www.exclusivesarasota.com contains cutting edge research 
on the Sarasota real estate market.

DAMON
LINDE

RE/MAX Alliance Reality

267 White Line St.

Seattle, WA 13648

Direct: (555) 555-5555

damonlinde@aol.com

www.remax.com

Real Estate Success
•   Proven negotiation skills and market knowledge

•   Consistent top producer for $2 million-plus properties

•  Extensive experience selling waterfront properties

•   Expansive marketing strategies for buyers and sellers

Damon is an amazing agent that knows how to succeed in an 
unstable real estate market.  Backed by a master’s degree and 

‘real’ business marketing experience, Damon knows how to get the 
job done. 

Damon shared, “My success results from hard work, customer focus 
and market knowledge.  I listen closely, find the top priorities and exceed 
expectations.”  Damon’s result has been more sales and many happy 
repeat customers.

TOM
SAYERED

International Realty

1237 N Gulfstream Ave.

Sarasota, FL 45655

Phone: (555) 555-5555

tsayered@irealty.com

www.irealty.com

Helping You Find Your Dream Home
•  27 homes sold in 2007

•  Top 1% of the Sarasota Association of Realtors

•  International clientele and network

•  Innovative marketing strategies

•  World-class service, luxury expertise

Ranked in the top 1 percent of Sarasota Association of Realtors, Tom 
is consistently recognized for keeping his clients’ best interests at the 

forefront of his work.  They remark about his integrity, acumen and the 
ease with which he brings about desired results.  Tom is a multilingual, 
multicultural Certified International Property Specialist with 20 percent 
of his business a direct result of his international network.  He specializes 
in unique and luxury properties and appreciates his clientele’s trust and 
loyalty.
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